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Manufacturing

Boeing
cd-adapco Siemens
Formula 1 Teams
Airbus
ATK Aerospace
3M

Life Sciences 

Garvan Institute
NCBI / NIH
Merck
Bayer
Beijing Genomics

Media & Entertainment

Deluxe
Turner CNN
Asylum Entertainment
Chainsaw

Federal

NOAA
Navy
Fort Bragg,  
NLM

Physical Security

New: Video  
Surveillance
Linux-based VMS (Video 
Management Systems)
Target Wavestore and 
Exacq VMS vendors

Universities

UMN
UCL
Stanford
Oxford
Liverpool

Customer Pain Points

•	 Poor storage performance 
limiting productivity

•	 Scaling storage capacity  
to handle unprecedented  
data growth

•	 Slow time to results directly 
impacting competitive position

•	 Inflexibility of existing storage 
such as SANs, DAS, Scale-up

•	 Total cost (TCO) and 
complexity to build, scale  
and maintain storage

•	 IT budget pacing as 
datacenter needs grow

Market Category

•	 Performance Scale-out NAS (Network-attached Storage)  
for Commercial HPC (High Performance Computing)

•	 Patented, modular  
appliance-based  
solution

•	 2x price performance  
of EMC Isilon  
and NetApp
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Why Panasas?

•	 Easy to do business with. 
Committed to channel

•	 World class customer 
satisfaction ratings

•	 Competitive differentiation of 
product and reseller program

•	 No hidden extras. Simple  
to quote. Great margins

•	 Pay as you grow economics. 
Ease of management

•	 True linear scale-out from  
TBs to PBs 

•	 Performance, Capacity  
and Reliability scaling

CUSTOMER EXAMPLES
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Source: IDC 2014, extended to 2018-2020 by Panasas

Structured
Unstructured

2020

Worldwide Corporate Data Growth How Does Panasas Shape Up Against the Competition?

80% CAGR in growth  
of unstructured data

Commercial 
Scale-out NAS
(10’s $B)

EMC Isilon, 
NetApp, Qumulo, 
HP, Dell

HPC
Markets
(4.5 $B)

Lustre, 
Gluster, 

GPFS

Panasas 
Addressable 

Market
(~2.5 $B)

www.panasas.com/partners

Panasas Accelerate Reseller Program  
Deal Registration | Attractive Margins | Volume & New Account Rebates | Seed Gear | Training | MDF

Company Confidential

GROWTH DRIVERS
• Manufacturing Design
• Precision Medicine
• Rich Media Content
• Genomic Sequencing
• Big Data Analytics
• Internet of Things
• Simulation and Modeling
• Surveillance
• Social Media

See Sales Playbook for case details



Panasas Accelerate Reseller Program  
Deal Registration | Attractive Margins | Volume & New Account Rebates | Seed Gear | Training | MDF

DirectFlow®

PanFS® Scale-out File System

High Speed 10Gb or InfiniBand Network

NFS SMB (CIFS)

Linux/Unix
Servers

HPC Linux
Clusters

OS X
Workstations

Windows
Workstations

ActiveStor®  Appliance

Architecture Overview  
Showing Simultaneous  
Multiprotocol Support

Storage that Scales as Big as Your Ideas
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Sales Resources

Contact your Ingram or Panasas account team  
via Partners@panasas.com to request the following:

•	 Partner Sales Playbook
•	 Vertical Battle Cards and Buyers Guides
•	 Channel Exclusive Workflow Bundles

•	 Trade Up Program
•	 Partner Portal Access
•	 Channel Marketing Support

Simple Architecture

Brands
•	 Solution platform:  

ActiveStor® 

•	 Scale-out file system:  
PanFS®

•	 Performance parallel driver: 
DirectFlow®

Prospect Qualification

Focus on the fit:  
Don’t Waste Your Time Chasing Rabbits Down a Black Hole

 � True linear scalability for large, unstructured data sets

 � Ultra-fast streaming performance 

 � Uncompromised mixed workload performance

 � Enterprise-grade reliability and availability

 � Easy to manage (low OpEx)

You have found a fit if your prospects match two or more  
of these solution purchase criteria.

Panasas is the only solution if they tick three or more.

WHEN TO WALK AWAY

•	Mainly block workflows or 
database applications

•	Less than 40tb 
requirement with limited 
expansion plans

•	Virtual desktop 
infrastructure

•	Intent on building own 
solution based on Lustre, 
Gluster or gpfs

•	Own an ‘army’ of storage 
specialists and not willing 
to re-deploy them

Questions to Ask

Do you run highly complex or high performance scientific 
or engineering type applications?

Do you run Linux cluster?

•	 How many nodes?
•	 How many cores?

•	 What operating system 
are you running?

•	 Do you currently have a 
shared storage system? 

If yes:

•	 Which one and what  
is the total capacity?

•	 What access method  
do you used to access the 
storage?

•	 Do you have either 
performance or 
operational challenges 
that you would like  
to address?

www.panasas.com/partners

PANASAS ACCELERATE 2016
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66TB STARTER KIT Ideal for small teams and workgroup consolidation  Reseller Purchase Price $44,800

Qty 1: 900115-003
ActiveStor® 18, 65.92TB (4TB HDD, 240GB SSD), 3+8 (DB+SB), 144+128GB Cache, 
Switch x2 (10GbE x2 CX4/SFP+, 1GbE x8)

Regular List Price $135,000

Qty 1: SILV-PAN-100 Panasas Support & Maintenance, Silver, 1 Year $10,800 (8% of shelf List Price)

Reseller may purchase a total of quantity 1 Starter Kit Bundle for each named, net new prospect. Multiple bundles, either similar or dissimilar, may not be combined to get to a higher capacity point. 

148TB PERFORMANCE BUNDLE Greater speed for growth environments and storage consolidation Reseller Purchase Price $89,600

Qty 2: 900115-002
ActiveStor® 18, 74.16TB (4TB HDD, 240GB SSD), 2+9 (DB+SB), 96+144GB Cache, 
Switch x2 (10GbE x2 CX4/SFP+, 1GbE x8)

Regular List Price $270,000

Qty 2: SILV-PAN-100 Panasas Support & Maintenance, Silver, 1 Year $21,600 (8% of shelf List Price)

Reseller may purchase a total of quantity 1 Performance Bundle for each named, net new prospect. Multiple bundles, either similar or dissimilar, may not be combined to get to a higher capacity point.

313TB VALUE BUNDLE Cost-effective capacity with high-density and exceptional performance Reseller Purchase Price $126,000

Qty 1: 900116-002
ActiveStor® 18, 148.32TB (8TB HDD, 480GB SSD), 2+9 (DB+SB), 96+144GB Cache, 
Switch x2 (10GbE x2 CX4/SFP+, 1GbE x8)

Regular List Price $190,000

Qty 1: 900116-001
ActiveStor® 18, 164.80TB (8TB HDD, 480GB SSD), 1+10 (DB+SB), 48+160GB 
Cache, Switch x2 (10GbE x2 CX4/SFP+, 1GbE x8)

Regular List Price $190,000

Qty 2: SILV-PAN-100 Panasas Support & Maintenance, Silver, 1 Year $30,400 (8% of shelf List Price)

Reseller may purchase a total of quantity 1 Value Bundle for each named, net new prospect. Multiple bundles, either similar or dissimilar, may not be combined to get to a higher capacity point.

For more information contact pcrocker@panasas.com, dfeldman@panasas.com or your regional account executive.

Ask your reseller today about our new, attractively priced storage bundles featuring  
recently announced ActiveStor 18 technology – from starter systems through to  
higher performance and capacity options, especially well-suited for mixed workloads. 

From the inventors of the RAID6+ triple-parity data protection paradigm, discover pre-configured ActiveStor systems 
designed to enable you to enjoy all the benefits of our enterprise-class, hybrid scale-out NAS at price points to suit the 
leanest of storage budgets. Includes all the software smarts of our PanFS® 6.0 storage operating system and fifth-generation 
storage blade architecture with no hidden extras!

Panasas parallel data access improves workflow productivity – which means busy users complete projects ahead  
of schedule, on customer-acclaimed storage that scales as big as your ideas!

Simply put, our systems just work. They let you do your job. Reliably. Beating traditional schedules.

Designed to enable you to start small, yet scale rapidly as your portfolio and budgets grow, our aggressive introductory 
bundle prices are valid for all qualifying purchase orders received by the close of business on December 31st 2016.

Never let it be said that a true, hardened scale-out storage system can’t cost significantly less than $100k -  
or indeed start below $50k - for an entry-point starter system.

So let’s sharpen our pencils and get to work!

Panasas New 

ActiveStor® 18  
Customer 

Promotion  

For Q4 2016

Available Today Via Panasas Accelerate Partners!

Market Background

The first human genome cost $3B USD 
and ten years to decode. With recent 
advances, the same data can be 
obtained for $1000 USD in three days. 

As a result, Pharma companies and research 
institutions are now performing Next Generation 
Sequencing (NGS) on a whole new scale. The 
information obtained is being used in the prediction 
of outcomes that further drug discovery and 
therapeutic development. Research tools such as 
high-throughput genetic sequencing, genotyping, 
microarray analysis, and bioinformatics are providing 
the means of creating, gathering, interpreting, and 
analyzing biological, chemical, and clinical data. This 
work is driving a massive amount of data creation—
recent industry analyst surveys have determined 
that the healthcare industry worldwide generates 
approximately 30 percent of the world’s data.

The life sciences IT market is relatively mature 
when it comes to the major biotechs, pharmas and 
large academic research organizations that would 
need the capacity and performance of Panasas 
storage. However, mid-size institutions may still be 
exploring how to best attain a more strategic view 
of IT investment.

Life sciences computing and storage applications 
frequently require extraordinary performance and/or 
capacity. Seldom, however, do scientific applications 
require the management and support features of the 
corporate data center.

Panasas is most directly interested in engaging in 
opportunities with enabling technologies and tools 
that drive biomedical research, therapeutic and 
drug development, with emphasis on predictive 
biology, drug discovery, informatics, personalized 
medicine, and clinical trials. Examples: genomic 
analysis, systems biology, computational biology, 
computational chemistry, and proteomics.

Customer Pain Points
Life science researchers and the IT professionals 
who support them share a common challenge: next 
generation research instruments, especially genetic 
sequencing devices, are deepening the richness  
and quality of research conclusions and targets  
by creating massive amounts of new data.

The need to build, maintain and rapidly scale IT 
environments that support effective analysis, 
sharing and preservation of that data continues  
to create storage challenges.

Researcher Concerns:
• Poor storage performance limits research  

analysis productivity

• Capacity scaling challenges can limit data 
production, hindering research

• Poor IO characteristics can inhibit research 
collaboration

IT Concerns:
• Cost and complexity to build, scale and 

maintain storage

• Compute and storage burden is dynamic and 
difficult to predict

• Data retention uncertainty – lifecycle 
management is inconsistent

Executive Concerns:
• Cost and resource allocation; they do not want 

highly paid researchers waiting for file access

• Time to discovery – especially for BioTechs and  
Pharma – can impact competitive position

Panasas Value Proposition
• Panasas scale-out NAS helps life science 

organizations increase their research 
productivity while reducing storage 
operating costs

• Ease-of-use and industry-leading 
scalability of capacity and performance 
make Panasas a nearly perfect fit for 
organizations that are traditionally “data 
rich” but “IT light”

• Unlike traditional NAS or SAN storage, 
Panasas products can scale both capacity 
and performance while remaining simple 
to manage. Its unique PanFS® operating 
system allows users to scale without 
downtime or complex configuration changes

• The “pay-as-you-grow” model enables 
research organizations to match storage 
needs with grant funding

• By deploying Panasas scale-out NAS 
technology, leading life sciences companies 
and research institutions have reduced 
on-going operating expenses while 
providing agility and confidence to meet 
growing business needs for storage, 
including Bayer, Boerhinger Ingelheim, 
Garvan Institute, Merck, National Center 
for Biotechnology Information (NCBI) at 
the National Institutes of Health (NIH), 
Novartis, Partners Healthcare, and  
Yale University.

Partner Opportunities
Partnership opportunities exist with organizations 
that are able to translate scientific research 
requirements into solutions that solve IT, storage, 
and data management challenges. Examples:

• Infrastructure design for optimal scalability, 
performance, reliability, and growth

• Objective informatics needs assessment  
and analysis

• Application optimization and parallelization  
for high-performance and high-throughput 
production processing

Target Buyer Profile
TARGET ORGANIZATIONS: Mid-to Large 
pharmaceutical and biotechs, grant-funded 
academic research organizations, contract research 
organizations, government entities

TARGET BUYERS/KEY DECISION MAKERS: 
Pharma and biotech: VP of Research, Director/VP of 
Research IT, Computational Biologist, Informatacist, 
Storage administrator. IT Management is important 
in that they can block decisions, but will not likely to 
be as motivated as Researchers to gain productivity 
advantages.

ACADEMIC: Principal investigator, Department 
Chair, Department IT Director, Research Associate,  
Core Facility Director.

www.panasas.com
asleys@panasas.com

LIFE SCIENCES
Panasas® BattleCard | March 2016

BUYERS GUIDE

Dealing with the Tsunami of Unstructured 
N-Dimensional Government Data
Performance Storage for Federal Data Centers, Shared Services and Cloud Infrastructure

Storage solution procurement considerations compliant with the directives of DCOI, FITARA, FDCCI and associated OMB FCIO metrics

Partner Sales Playbook

Vertical Battlecard

Buyers Guide

Channel Exclusive Workflow Bundle
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